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First-party data leads to higher ROI in
demand generation due to smarter
targeting, optimized marketing spend, and
improved customer engagement. It helps in
better lead qualification, improved campaign
performance, more effective retargeting,
and optimized marketing spend. 
- Vereigen Media
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Companies need to have smarter, more efficient and highly data-
driven demand generation strategies to stay ahead of the
competition. As we move towards a privacy-driven world, where the
privacy rules and regulations are constantly evolving and third-party
cookies are declining, businesses must move towards more
sustainable yet effective ways to target and engage prospects. First-
party data has emerged as a goldmine to tackle all these challenges
while being a highly impactful method for lead generation. 

First-party data offers direct, reliable and privacy-compliant audience
insights to the businesses. Earlier they were relying on third-party
data, which used to be inaccurate and outdated, as it was sourced
from third-party lead aggregators and vendors.

This blog covers everything about first-party data and how it drives
higher return on investment. 

What is First-Party Data? 

First-party data is the information that is collected directly from the
users from the channels owned by the business. It is more reliable,
accurate and compliant with the privacy rules and regulations than
the third-party data, which makes it a preferred choice for demand
generation strategies. 

Sources of First-Party Data:

(a) CRM and customer support interactions

(b) Website activity (downloads, signups, page visits)

(c) Social media engagement

(d) Email— Newsletter engagement

(e) Surveys and feedback forms

Why is First-Party Data a Gold Standard
for Demand Generation?

Companies have begun transitioning from third-party data to first-
party data in order to maintain a competitive edge. 

https://vereigenmedia.com/first-party-data-in-b2b-marketing/


Following are the reasons why first-party data is the gold standard for
demand generation:  

Why is First-Party Data a Gold Standard for Demand Generation
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1. Higher Accuracy and Relevance

First-party data is more precise and actionable because it reflects real
user behavior. This leads to better audience segmentation and
conversion rates. 

2. Privacy Compliance

Unlike third-party data, first-party data is collected directly from the
users after seeking their consent. This ensures compliance and
building trust with the audience. 

3. Cost Efficiency  

Collecting first-party data requires an initial investment, but it’s cost-
efficient in the longer run because it reduces the customer acquisition
cost, which increases the chances of conversions, often leading to
higher ROI. 

4. Enhanced Personalization and Targeting

Businesses can create hyper-personalized and targeted campaigns
based on the real-time insights driven by the first-party data. It allows
the businesses to create dynamic segmentation, retargeting and
predictive analytics, which increases engagement and conversion
rates. 

How Does First-Party Data Lead To a
Higher ROI in Demand Generation? 
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If businesses start leveraging the first-party data while implementing
the demand generation strategies, it will result in high ROI due to
smarter targeting, optimized marketing spend and improved
customer engagement.  

It helps in: 

1. Better Lead Qualification

First-party data helps in accessing and qualifying the leads on the
basis of their activity like page visits, email interactions and
downloads. These insights help the team in qualifying the leads based
on the real intent. It helps the sales team to focus on high-potential
 prospects rather than chasing vague leads. 

2. Improved Campaign Performance

Marketers optimize the demand generation campaigns to ensure
higher engagement rates. First-party data helps in adjusting the
targeting, messaging and timing to get the maximum ROI from the
campaign. 

3. More Effective Retargeting  

First-party data helps in effectively retargeting the campaigns. The
history of website visitor data, CRM interactions and email
engagement helps the businesses in getting the proper
understanding of which prospects are interested, and which are not.
Hence, the team focuses their actions only on the interested
prospects, which leads to an increase in conversion rates and
improving ROI. 

4. Optimized Marketing Spend

Instead of burning money on unfocused campaigns, businesses can
focus on high-intent leads to reduce wasted ad spent. Targeting only
interested prospects increases the likelihood of them getting
converted. This ensures better ROI. 

The Future of Demand Generation— a
First-Party Data-Driven Approach

As third-party cookies have been phased out, businesses that are still
using third-party data will always keep struggling to remain
competitive. With increasing privacy concerns, the way to move
forward is to remain ethical, data-driven marketing that gives
importance to accuracy, compliance and customer experience.



Conclusion 

First-party data is not a choice; it’s a necessity for all the businesses
who want to stay ahead in the competition. By using the first-party
data, companies can unlock higher ROI, better engagement and long-
term brand trust.  

At Vereigen Media, we help in taking your demand generation
strategy to the next level by providing quality leads, verified
engagement and real results. If you want us to help you build a
successful demand generation strategy, contact us today.  

About Us:

Welcome to Vereigen Media, a dynamic force shaping the landscape
of B2B lead generation.

With a unique approach to customer interactions. Our mission, to
redefine customer journeys and B2B demand performance through
digital content engagement and intelligence workflows during a
relevant and inobtrusive user experience. 

Rooted in the fusion of Greek and Dutch languages, the essence of
Vereigen Media is captured in the term ‘Verei,’ meaning
‘require/demand.’ Simply put; we are Demand Gen Media, aligning
our purpose with the ever-evolving demands of the B2B space. 

In the challenging realm of B2B Demand, we believe in the power of
perseverance, teamwork, and a positive ownership mentality. To
embody these principles, we have chosen Medusa, an ancient symbol
representing protection, warding off negative energy, and the pursuit
of victory. 
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